BUYING  &  SELLING  U.S.  COINS  NOW  IN  5th  EDITION 


Four  years  ago,  publication  of  the  first 
edition  of  Buying  and  Selling  United 
States  Coins,  by  Ken  Bressett,  was 
announced  to  the  hobby.  Since  that  time  it 
has  well  justified  all  hopes  for  its  success. 
Now  with  interest  in  soaring  coin  prices  at 
an  all  time  high,  the  soon  to  be  released 
fifth  edition  of  this  handy  guide  seems 
destined  to  outstrip  all  past  records. 

The  classics  of  the  coin  hobby— R.S. 
Yeoman's  Red  Book  and  Blue  Book— are 
annual  best  sellers.  Sales  in  these  volumes 
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increase  yearly,  and  no  comparable 
catalog  could  replace  or  surpass  them.  But 
Buying  and  Selling  represents  a  complete 
divergence  from  the  usual  coin  catalog 
and  one  that  proved  to  be  completely 
successful  in  its  own  right. 

When  Whitman  considered  publishing  a 
coin  catalog  in  paperback  edition,  that 
was  new,  but  when  it  also  decided  to 
combine  retail  with  wholesale  values  of 
United  States  coins  in  the  same 
book— that  was  revolutionary!  In  1941 
Whitman  pioneered  the  idea  that  collec¬ 
tors  should  have  access  to  prices  a  dealer 
would  pay  to  purchase  coins  from 
collectors,  and  the  first  Handbook  of 
United  States  Coins,  by  R.S.  Yeoman,  was 
^published.  It  was  so  successful  that  five 
'years  later  it  was  followed  by  A  Guide 
Book  of  United  States  Coins,  also  by  R.S. 
Yeoman,  which  listed  retail  prices  of  coins 
in  varying  condition  grades.  Each  coin 
catalog  served  a  specific  purpose,  that  of 
listing  current  retail  or  wholesale  values 
for  each  coin.  They  were  an  immediate 


stabilizing  factor  in  the  hobby,  and  using 
them  as  guides,  a  collector  could 
accurately  judge  what  his  coins  were 
worth. 

In  the  intervening  years,  as  a  result  of 
much  painstaking  editorial  work,  the 
Whitman  Guide  Book  and  Handbook  have 
been  refined  and  enlarged,  and  today 
enjoy  the  well-deserved  reputation  of 
being  the  two  books  in  the  coin  hobby 
collectors  can  fully  depend  on  for  unbiased 
and  accurate  current  market  value 
reporting.  These  values  are  averages 
computed  from  current  prices  sent  in  to 
Whitman  annually  by  dealers  in  every 
state  of  the  Union  and  represent  the  most 
comprehensive  averages  possible  over 
such  a  large  geographical  area  at  the  time 
of  compilation. 

Buying  and  Selling  United  States  Coins 
is  a  step  apart  from  both  the  Red  Book 
and  the  Blue  Book.  In  the  first  place,  it  is  a 
handy  pocket-size  paperback,  condensed 
and  edited  to  fit  the  needs  of  the  novice. 
Secondly,  it  is  revolutionary  in  its  concept 


of  combining  wholesale  with  retail  values. 
This  is  a  distinct  departure  from 
prevailing  modes  in  coin  catalogs  and  the 
first  of  its  kind  produced  by  Whitman. 
The  popularity  of  this  book  is  assured  by 
these  factors,  and  because  it  is  designed 
primarily  for  beginners  and  non-collectors. 

The  fifth  edition  of  this  book  covers  the 
fundamentals  of  collecting  coins,  and  their 
condition,  preservation,  and  cleaning. 
Historical  notes  cover  each  coin  type,  and 
information  about  the  coin  market  and 
how  to  profit  through  buying  and  selling 
is  found  throughout  the  book.  Mints  and 
mint  marks  are  explained  and  illustrated. 

All  United  States  coins  are  listed, 
graded,  and  priced  in  both  retail  (in  red 
ink)  and  wholesale  (in  black  ink)  values. 
Price  fluctuations  shown  in  both  Red  and 
Blue  Books  are  faithfully  picked  up  in  this 
volume.  The  number  of  valuation  columns, 
however,  is  limited  to  three  retail  and  two 
wholesale. 

Rare  and  unusual  varieties  are,  for  the 
most  part,  excluded,  and  coinage  figures 
are  given  in  a  condensed  form  that 
permits  easy  retention. 

Special  sections  cover  gold  coins, 
commemoratives,  modern  proof  sets,  and 
scarce  modern-size  paper  money.  Each 
type  coin  is  illustrated  with  clear,  full-size 
photographs,  and  Brown  and  Dunn 
grading  guides  are  placed  adjacent  to 
each  type.  A  handy  check  list  space  is 
added  for  convenience  and  prices  have 
been  adjusted  up  to  press  time. 

No.  9052  is  in  large  pocketbook  size, 
with  128  pages  of  quality  paper  stock  and 
two-color  printing  throughout;  the  cover 
is  new  and  arresting.  The  books  are 
packed  in  counter  display  units  of  one 
dozen,  each  enclosing  a  bright  window 
streamer.  At  the  unchanged  suggested 
retail  price  of  $1.00  the  book  is  an 
exceptional  bargain  in  today’s  market. 

The  name  "Whitman"  on  a  book  is  a 
guarantee  of  its  dependability  and 
integrity,  its  clarity  and  accuracy.  To 
these  words  we  can  also  add  “originality," 
in  the  secure  knowledge  that  Whitman's 
new  paperback  coin  catalog  ranks  with 
the  best  in  its  coverage  of  United  States 
coins. 


A  long  awaited  day  tor  author  Neil  Shater. 


ENERGY  CRISIS 
PLANS  STUDIED 


We  know  that  you  have  heard  and  read 
of  the  energy  crisis  which  faces  us  on  a 
national  basis,  and  have  given  thought  to 
the  possible  impact  of  this  situation  as  it 
relates  to  your  business. 

Two  areas  of  vital  concern  to  us  all  are 
how  salesmen  will  cover  their  accounts  in 
the  event  that  the  crisis  expands  and  how 
to  service  accounts  from  a  delivery 
standpoint. 

The  most  immediate  concern  is  in 
having  over  the  road  transport  available 
to  deliver  orders.  We  have  already 
experienced  some  delays  in  getting 
necessary  equipment  and  it  is  possible 
that  this  may  become  even  more  of  a 
problem  in  the  future. 

One  of  the  ways  you  can  improve  this 
situation  is  to  plan  larger  orders  with 
greater  lead  time  and  thus  minimize  or 
possibly  prevent  significant  out  of  stocks 
which  could  have  a  substantial  impact  on 
your  business  and  income. 

With  each  of  our  distributors  the 
necessity  to  ‘‘stay  in  stock"  is  well 
recognized  and  we  will  be  working  with 
them  to  order  more  extensively  and  also 
to  order  earlier  which  will  thus  allow 
more  time  to  service  customer  restocking 
requirements. 

We  certainly  would  not  suggest 
overstocking  or  exorbitant  buying  prac¬ 
tices,  but  both  wholesaler  and  retailer 
should  readily  realize  that  this  is  a  serious 
situation.  Obviously,  the  distributor  and 
the  customer  who  plan  their  business 
operations  on  the  basis  of  existing 
circumstances,  and  on  the  circumstances 
which  are  realistic  on  an  intermediate 
term  basis,  will  be  the  people  who  succeed 
both  in  selling  to  customers  and  selling  to 
consumers. 

Your  efforts  in  selling  a  broader  line, 
maintaining  a  balanced  inventory,  and 
getting  orders  in  earlier  will  go  a  long  way 
towards  minimizing  the  impact  of  the 
energy  crisis. 

We  will  attempt  to  keep  you  advised  of 
the  problems  and  fully  intend  to  do 
everything  in  our  power  to  guarantee  the 
continued  flow  of  Western  products  to  the 
consumer.  By  working  together  we  can 
ease  or  possibly  eliminate  many  of  the 
problems  that  might  otherwise  face  us  in 
the  coming  months. 


CURRENCY  STUDY 
TO  BE  PUBLISHED 

Neil  Shafer.  Senior  Numismatic  Editor 
of  Whitman  coin  publications,  started  his 
professional  career  with  Western  Publish¬ 
ing  nearly  twelve  years  ago.  One  of  his 
main  interests  in  the  hobby  then,  as  now, 
was  a  desire  to  explore  as  deeply  as 
possible  the  entire  subject  of  Philippine 
money.  This  ambition  started  long  before 
Shafer  ever  considered  making  a  career 
out  of  what  was  an  enjoyable  pastime.  His 
interest  in  Philippine  numismatics  has 
never  wavered,  and.  in  fact,  has  increased 
with  time. 

Shafer’s  first  published  work  on  the 
subject  appeared  as  an  article  in  the 
Numismatic  Scrapbook,  and  ran  in  several 
installments  during  1960.  The  material 
was  later  republished  in  book  form  by 
Whitman  as  part  of  the  "black  reference 
book  series”  popular  during  the  1960’s. 
United  States  Territorial  Coinage  for  the 
Philippine  Islands  has  since  then  been  the 
standard  work  on  the  subject  and. 
though  out  of  print  for  several  years 
now,  the  book  is  still  very  much  in  use. 

The  subject  of  currency  next  caught 
Shafer's  attention  and  in  1964  Whitman 
published  his  monumental  Guide  Book  of 
Philippine  Paper  Money.  This  comprehen¬ 


sive  book  covered  the  entire  span  of 
regular  issue  paper  money  from  the 
Spanish  currency  of  1852  to  the 
then-current  issues  of  the  Central  Bank  of 
the  Philippines.  The  virtually  unexplored 
field  was  cataloged  in  an  orderly  manner 
with  every  known  note  and  issue  being 
recorded— many  for  the  first  time  in  any 
publication.  d 

The  success  and  acclaim  of  these  twd 
books  gave  Neil  encouragement  to  finish 
his  greatest  challenge— that  of  cataloging 
the  vast  and  uncharted  area  of  Philippine 
emergency  currency  issued  by  armies, 
towns  and  guerrillas  during  the  World 
War  II  Japanese  occupation. 

At  the  outset  the  goal  seemed  hopeless. 
Few  collections  contained  more  than  one 
or  two  hundred  types,  and  the  notes 
themselves  were  generally  unavailable. 
Yet,  the  reward  for  original  research  in 
this  field  was  a  carrot  that  Shafer  could 
not  resist.  Most  of  his  leisure  time  for  the 
past  twelve  years  has  been  spent  piecing 
together  the  amazing  story  of  the  wide 
assortment  of  emergency  currency  issued 
during  the  war.  The  result  of  this 
research  was  well  worth  the  effort,  for 
now  collectors  can  look  forward  to  a 
permanent  and  convenient  reference  to 
these  issues  and  a  storehouse  of 
information  on  the  subject. 

Everyone  associated  with  this  project 


GUERRILLA 

^CURRENCY 

proudly  awaits  its  finish.  Within  a  few 
weeks  Philippine  Emergency  and  Guerril¬ 
la  Currency  of  World  War  II  by  Neil 
Shafer  will  go  to  press  and  no  longer  be  a 
dream,  but  a  reality.  The  single  delaying 
factor  at  this  point  is  the  lack  of  paper, 
and  it  is  expected  that  the  situation  will 
be  overcome  soon.  Philippine  emergency 
currency  has  long  been  popular  with 
many  collectors,  and  the  imminent 
appearance  of  this  book  has  already  set  off 
a  new  wave  of  interest. 

The  book’s  464  pages  will  be  packed 
with  official  information  and  a  great  many 
illustrations  and  valuations.  The  catalog 
also  provides  comprehensive  coverage 
and  background  history  on  this  large  and 
important  U.S.  territorial  issue  of  notes 
born  of  sheer  necessity.  Shafer's  unique 
compilation  is  unprecedented  in  its  scope. 
Appropriate  publicity  announcements  will 
be  forthcoming  as  soon  as  the  book  is 
actually  available.  Suggested  retail  price 
is  expected  to  be  $15.00.  □ 

CHANGES  IN  STORE 
FOR  MERCHANDISER 

1974  is  going  to  be  a  year  of  changes  for 
the  Merchandiser.  One  of  these  is  Jenny 
Tomaszek,  a  new  face  at  Western  working 
for  Whitman  Coin  Products.  Named  by 
Ken  Bressett  as  Editor  of  the  Merchan¬ 
diser,  Jenny  replaces  Kay  Andreasen  who 
recently  retired  after  ten  years  with  the 
Western  organization. 


Merchandiser  Edllor  Jenny  Tomawek. 


“I’m  really  excited  about  the  challenge 
this  position  holds,"  Jenny  commented. 
‘I'd  like  to  present  as  lively  and  as 
interesting  a  publication  for  our  readers 
as  possible.  Working  with  the  Whitman 
people  is  going  to  be  a  creative 
opportunity  for  me.” 

Beginning  a  career  in  the  publishing 


field  with  Whitman  Coin  Products  is  not 
the  only  new  experience  in  1974  for 
Jenny,  w'ho  has  had  three  years  of  public 
relations  and  writing  experience  behind 
her.  She  is  also  the  new  bride  of  a  high 
school  English  teacher  in  Racine. 

One  of  the  first  tasks  the  new  editor 
will  undertake  is  to  pul  the  Merchandiser 
mailing  list  in  order.  Jenny  would  like  to 
eliminate  any  names  of  coin  dealers  or 
jobbers  who  are  no  longer  active,  bring  all 
addresses  up-to-date,  and  add  the  names 
of  those  new  dealers  and  jobbers  who 
would  like  to  receive  the  publication  but 
presently  are  not  on  the  list. 

Because  of  the  paper  shortage  it  is  very 
important  that  the  Merchandiser  mailing 
list  be  updated  as  soon  as  possible.  It  is 
now  necessary  for  Whitman  to  print  only 
the  exact  number  of  copies  needed  for 
each  issue  in  order  to  do  our  part  in  the 
conservation  of  paper.  Unfortunately,  as  a 
result  of  these  shortages,  the  Merchan¬ 
diser  may  not  be  published  on  as  regular  a 
basis  as  in  the  past. 

We  would  like  to  remind  you,  however, 
that  there  is  no  charge  for  the 
Merchandiser.  Its  objective  is  to  keep  coin 
dealers  informed  about  the  hobby  and 
about  new  products  from  Whitman.  Coin 
dealers  who  have  no  ready  access  to  these 
products  are  invited  to  write  directly  to 
Dick  Giese.  Whitman’s  Coin  Sales 
Director,  who  will  promptly  supply  you 
with  names  of  jobbers  in  your  trade  area 
who  will  be  able  to  service  your  needs. 

The  Merchandiser  staff  is  determined 
to  create  the  best  possible  publication  for 
you.  but  we  need  your  help.  Any 
suggestions  from  you  concerning  desir¬ 
able  feature-informational  articles  of 
interest  to  you  concerning  the  hobby  or 
our  products  would  be  most  welcomed.  If 
you  have  a  question— we  would  like  to  try 
our  best  to  answer  it. 


POPULAR  PAPERBACK 
UPDATED  FOR  1974 

A  revised  edition  of  Let's  Collect  Coins 
by  Ken  Bressett  has  been  slated  for 
immediate  release.  This  booklet  has  been 
a  popular  item  since  its  inception,  and 
with  good  reason.  It  is  designed  to  help 
new  collectors  and  to  stimulate  interest  in 
the  hobby. 

In  this  information-packed  booklet,  the 
new  collector  is  initiated  into  every  phase 
of  coin  collecting  and  the  joys  and 
challenges  deriving  therefrom.  The  cover 
is  brilliant  with  color  and  is  a  sure 
attention-getter.  It’s  a  handy  little  book 
that  can  be  carried  everywhere — once 
started,  it  will  be  read  and  reread. 

Some  of  the  information  that  will  appeal 
to  the  neophyte  collector  is  advice  on  how 
to  start  a  collection,  the  history  of  coining 
money,  buying  and  selling  coins,  coin 
preservation  and  cleaning,  and  a  diction¬ 
ary  of  numismatic  terms.  Whitman  coin 
supply  products  are  recommended 
throughout. 


The  book  is  fully  illustrated  and 
contains  a  concise  catalog  of  premium 
values.  These  are  not  the  kind  of  values 
that  will  be  outdated  quickly  but  basic 
information  that  will  prove  useful  for  a 
long  time.  All  of  the  information 
necessary  for  the  beginning  collector  is 
here. 


Stock  number  of  this  64-page  soft  cover 
booklet  is  9380,  packed  in  dozens.  We 
think  you  will  agree  that  this  book  is  a 
mighty  good  value  at  its  low  price.  Don’t 
pass  up  the  profits  on  this  sure  best-seller. 


INCREASED  SALES 
FORECAST  FOR 
WHITMAN  PRODUCTS 

Interest  in  Coin  Hobby  Products  grew 
during  1973,  and  will  continue  to  expand 
in  1974.  With  travel  curtailed,  people  will 
have  additional  time  to  work  with 
hobbies;  many  will  turn  to  coin  collecting 
because  of  interest  in  this  field  brought 
about  by  new  government  issues  of  coins, 
special  coin  sets,  and  medals. 

An  even  greater  incentive  to  collect 
coins  is  the  fact  that  they  have  proven  to 
be  one  of  the  most  profitable  investments 
in  recent  years.  Thousands  of  new 
collectors  are  now  using  Whitman 
products  for  the  first  time  to  store,  study 
and  evaluate  their  coins. 

As  usual,  each  item  in  the  coin  supply 
line  will  be  revised  and  updated  this  year 
to  provide  collectors  with  the  very  latest 
information  about  coin  prices  and  new 
issues.  This  continuing  line  maintenance 
program  for  over  100  items  assures 
customers  that  they  will  be  able  to 
purchase  accurate,  up-to-date  material  to 
keep  them  current  in  this  fast  changing 
hobby. 

Several  new  items  will  also  be  added  to 
the  line.  Books  on  Colonial  paper  money, 
and  U.S.  commemorative  coins  will  appeal 
to  Bicentennial  minded  collectors.  Other, 
more  specialized,  books  will  cover 
Philippine  emergency  money.  English, 
and  Mexican  coins. 

The  coin  hobby  line,  as  you  know,  is 
( Continued  on  Page  Four) 


SALES  DIRECTOR 
SELECTED  FOR 
WHITMAN  COIN 
PRODUCTS 

It  is  only  fitting  and  proper  to  start  a 
New  Year  out  on  the  right  foot,  in  the 
right  direction,  with  the  right  person  for 
the  job.  The  right  man  just  happens  to  be 
Richard  Giese.  Whitman's  official  new 
Sales  Manager  for  Coin  Products.  Dick 
is  replacing  Jerry  Huebner  who  left 
Western  several  months  ago  to  manage 
his  own  business. 

"1974  is  going  to  be  a  strong,  good  year 
for  Whitman  Coin  Products,”  commented 
Dick  in  a  recent  interview.  Working  with 
Western’s  Consumer  Sales  Division  for 
over  twenty  years  has  given  Dick  a  keen 
insight  into  jobber  problems  and  needs. 
Enthusiastic  in  his  desire  to  help 
wherever  he  can.  Dick  is  equipped  with  an 
extensive  knowledge  of  coin  products  and 


sales  procedures,  and  is  an  energetic 
go-getter  and  pleasant  person  to  work 
with. 

One  special  function  as  Sales  Manager 
for  Whitman  Coin  Products  is  to 
strengthen  jobber  customer  contacts  and 
relations.  Answering  the  telephone,  filling 
orders,  and  checking  problem  areas  are 
not  the  only  duties  Dick  performs.  He 
must  provide  customers  with  the  best 
service  possible,  and  is  the  right  man  with 
whom  to  present  your  questions,  prob¬ 
lems  and  suggestions  about  Coin  Supply 
lines.  Dealers  are  urged  to  write  directly 
to  Dick  to  obtain  information  and  a  list  of 
local  Whitman  jobbers  who  service  their 
areas. 

Prior  to  this  assignment  as  Coin 
Products  Sales  Manager.  Dick  was  the 
Sales  Service  Coordinator  for  Western. 
He  is  a  man  of  many  talents  and  of  many 
interests  and  knows  the  Western  organi¬ 
zation  well. 

Being  an  active  coin  collector  himself 
since  childhood  gives  Dick  a  strong 


Whitman  Coin  Products  new  voice  on  the  phone  is  that  ol  Dick  Giese. 
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dising  our  products. 

Whitman  coin  supplies  arc  available  through 
special  jobbers  conveniently  located  in  every 
trade  area  Names  of  jobbers  in  your  locality 
will  he  sent  upon  request 


FIRST  CLASS  MAIL 


advantage  and  background  in  the  coin 
hobby  field.  He  is  a  member  of  the  Racine 
Numismatic  Society.  N.O.W..  and  A.N.A. 
One  of  his  two  teenage  children  also 
shares  his  interest  in  the  coin  hobhv 
which  seems  to  run  in  the  family.  □ 


INCREASED  SALES 
FORECAST 

(Continued  from  Page  Three) 
geared  for  all  age  and  interest  levels.  One 
particular  series  of  coin  collecting  folders 
has  been  designed  exclusively  for  your 
use  in  opening  new  accounts,  or  for  stores 
with  very  limited  space.  These  are  the 
Current  Issues  Coin  Folders  that  can  be 
filled  with  coins  from  pocket  change. 
There  are  five  different  colorful  albums  in 
this  series  which  are  available  in  a  popular 
counter  display  assortment.  This,  to¬ 
gether  with  the  Buying  and  Selling  U.S. 
Coins  paperback  displayer,  gives  the 
store  a  respectable  mass  market  coin 
supply  line  that  will  take  care  of  the  needs 
of  most  beginners. 

Unfortunately  the  paper  and  plastic 
shortages  may  continue  to  disrupt 
production  of  some  coin  items  during 
1974,  and  it  is  possible  that  there  will  have 
to  be  some  price  increases  before  the  end 
of  the  year.  On  the  bright  side,  however, 
is  the  fact  that  competition  in  some  areas 
has  decreased  because  other  publishers 
are  experiencing  even  worse  shortages. 
Bookshelf  Albums  are  now  back  in  full 
production  and  nearly  all  back  orders 
have  been  shipped. 

Remember  that  the  Racine  staff  is 
ready  to  provide  you  with  the  world's 
most  popular  coin  supply  items,  and  to 
assist  you  in  any  way  possible  to  service 
your  customers  in  the  best  manner. 
Should  questions  arise,  please  contact 
special  coins  sales  representative  Dick 
Giese,  or  manager  Ken  Bressett  for 
product  information. 


